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Press Release
23 Lake Norman Realty Associates Attain Short Sale/ Foreclosure Designation

A group of 23 Lake Norman Realty Sales Associates recently earned the Short Sale Foreclosure Resource Specialist (SFR) designation, awarded by the National Association of Realtors' Real Estate Buyer Agent Council.

The Realtors® completed specialized coursework designed to show the practitioner how to serve as a resource for sellers and buyers in the brokerage of distressed properties. “Pre-foreclosure” and “short sale” are industry terms used to describe the sale of a property wherein the seller is asking the lender to accept less than the mortgage loan payoff in order to facilitate a sale and avoid the foreclosure process.
"With the growing number of short sales and foreclosures in our marketplace, we felt it was imperative for our associates to be armed with additional knowledge to properly address our clients' and customers' needs," said Abigail Jennings, President of Lake Norman Realty. 

SFR designees can inform homeowners as to their options to avoid foreclosure, thereby playing an invaluable role in helping homeowners and homebuyers navigate these transactions. As a result, real estate professionals can help contribute to the real estate recovery in their markets. According to the Joint Economic Committee of Congress, the average foreclosure costs lenders $77,935, while preventing a foreclosure costs an average of $3,300.  
“Our newly designated associates stand ready to assist homeowners that are faced with a short sale or pre-foreclosure, to hopefully avoid a potential foreclosure,” said Jennings.

The real estate industry has long complained of the perils and frustrations of working in the short sale arena. Lake Norman Realty has been on the forefront of the battle to make the short sale process easier and more straightforward for homeowners. 

Jennings worked on behalf of Realtors® with the North Carolina Banking Commission in 2009 to help bridge the gap between sellers and buyers having difficulties with short sale properties. In her position as a director on the board of BlueHarbor Bank, Jennings was asked to compile examples of difficult short-sale transaction stories for the commission and brainstorm, along with its consumer-affairs department, ways to improve the short-sale process.

Foreclosures not only affect the family that is having one with the loss of their home, equity, and credit damage, but also affect the neighborhood and community with lower property values and increased vandalism. 

The Joint Economic Committee of Congress has also determined that neighbors living in close proximity to a foreclosed house suffer on average $1,508 in losses from the decrease in value of their own home as the neighborhood begins to deteriorate. 

In 2010, Lake Norman Realty marks its 32nd anniversary year of excellence serving the Lake Norman community as a one-stop shop for real estate services. Operating offices in Mooresville, Cornelius, Denver and Statesville, the firm offers a residential mortgage company, homeowners insurance, a full spectrum of property leasing and management and complete commercial and relocation services.

PHOTO CAPTION: Lake Norman Realty’s SFR Designees: (back, left to right) President Abigail Jennings, Frieda Blakely, Sheila Massey, Crystal Lomax, Mary Anne Michaels, Shawn Graham, Jennifer Gillen, Suzie McCann. (Front, left to right) Bill Sell, Teresa Rodriguez, Valerie Smithers, Medina Wilson, Dace’ Swenson, Mary Shrum, Joanne Triplett, Debbie Monroe, Mary Lou Haraburd, Amber Garchar, Kay Helms, Farzy Kamali, Rosemary Anderson, Darlene Teeter, Ann Scott, and Mark Givens, Instructor.
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